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A successful purchase is more than just finding and buying a home.  

The buyer and I partner as a team through these 6 Key Steps which are 
my  job responsibilities. 
 
1) Financing 
Proper qualification and financing make a big difference!  
It is as important as finding the right house. Discovering your true 
“Buying Power” and best financing method is the first step to a Suc-
cessful  
Purchase! 
 
2) Total Access 
More choices means the BEST CHOICE!   
There is more to finding the ideal home than surfing the internet and 
driving through neighborhoods.  I make certain my buyers have  
Total Access to the greatest number of homes. 
 
3) Best Price 
The Best Purchase Price is not always the Lowest Price!   
The best purchase price is the price that secures the property.  The key 
is to find the right price, between never over-paying or losing to a com-
peting  offer by under-paying. 
 
4) Negotiate 
You don’t get what you deserve, you get what you negotiate!   
Protecting the buyer’s best interests and finding a “Win-Win” is where 
the sale begins or ends. 
 
5) Worry-Free 
Making Your Purchase Seamless and Hassle Free! 

There are a lot of moving parts in a real estate transaction and things 
can go amiss if there is a lack of attention to detail. I act as the “Project 
Manager” and have a transaction management system to insure the 
entire buying process is “worry-free”. 
 
6) Trusted Advisor 
Educating, Guiding, Never Pressuring! 
Buyers should have someone who they trust, have confidence in and 
will help them make Good Decisions. I fulfill the role of my client’s 
Trusted Advisor with loyalty, the “Golden Rule”, being accountable and 
always keeping their best interests first and foremost~! 


